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Statement of Purpose:                                                                            
An agile learner with the virtue of experience I have nature myself in 
order to perfume all   business dimension with an open mind set to yield 
maximum performance and business output. As my journey in corporate 
started with ground zero with a verity of experience I have made 
myself to take up new challenges with the same dedication which 
have made me performer throughout my corporate life. . 
Career interest: ChannelSales,Retaling,Sales,Marketing,TeamHandle,.
Work Experience Detail:
AS A Sr. SALES OFFICER GOPAL CONSUMER WORLD(April 2019 TO Cont.)
AS A SALES REPRESENTATIVE DIAGEO (From April 2018 TO Mar2019.)
As a AM (SALES) R.K.RETAIL P.V.T  Ltd(paras group)(From 12 June 2016 –Mar 2018)
   JOB PROFILE:-
· New Stockiest and Distributor Appointment.
· Primary targets achievement & Secondary Sales analysis.
· Financial Discipline of Distributors & Collection.
· Distributor control , Development & Pending bills Collecting .
· Identifying & Developing Marketing Points, Collecting database of good distributors
Tracking Key retailers & Whole sellers.
· Monitoring Sales and Business Development team.
· Target planning on basis of Population & consumption.
As a TL (SALES) G.P.I Ltd.(From  Sep 2015- 11th Jun 2016)
    JOB PROFILE:-
· Target planning on basis of Population & consumption.
· Primary targets achievement & Secondary Sales analysis.
· visit the entire outlet for cancelling the damage product so that the entire current product will be available and visible.
· Monitoring Sales and Business Development team.
· Organized meeting in every month with each and every convenience Salesman for scheme communicate and how to achieve the target easily.
· Monitoring the all category billing in every week/month.
· Communicate with the entire wholesale outlet owner every time for encouraging them to take our product as many as possible.

  As A SUPERVISOR ITC Ltd.(From 5TH Jan 2010-31st Aug 2015 )
Job Profile-
1. Regularly visit all outlets with every salesman.
2. Monitoring the necessary requirement of the entire outlet every week.
3. Achieve the target of my company every mention period as a result the growth of the company goes simultaneously. 
4. Monitoring the all category billing in every week/month.
5. Check the available required product for the entire outlet every month by myself.
6.  visit the entire outlet for cancelling the damage product so that the entire current product will be available and visible.
7. Communicate with the entire wholesale outlet owner every time for encouraging them to take our product as many as possible.
8. Organized meeting in every month with each and every convenience Salesman for scheme communicate and how to achieve the target easily.
9. Regularly check and monitoring about the posturing and pricelist so that all the people will be aware with our entire product. 

As A Salesman ITC Ltd.(From 2ND Feb. 2008—4TH Jan 2010)
Job profile-
1. As per market need/company’s target I have generate bill in every outlet in every month.
2. Successfully achieve the sales target of my company every month.
As Sales Representative HLL Networking (From Mar2003-Jan2008) 
Job Profile
1. Development Market and Sales Process.
2. Development channel sale.
Educational Qualifications	
	Educational Qualification
	 University/ Board/council   
	Percentage
	Year of passing

	B.Sc (math.)
	N.S.O.U
	55.63%
	2012

	HIGHER SECONDARY
	W.B.C.H.S.E
	52.06%
	2002

	MADHYAMIK
	W.B.B.S.E
	60.02%
	2000


    Achievements:-
· I have promoted myself from salesman to team leader (ITC Ltd.) successfully within two years.
· Selected as Class Representative for three years in college.
· Selected as Welfare Secretary and Aid Fund in first year in graduate level.
· Selected as General Secretary in second year in graduate level.
       Professional Skills:
· Marketing: Market Research, Consumer Behavior,  
· Finance     : Econometrics, Financial Modeling, 
· General     : Initiative, Fast Learner, Good Understanding of Business Model & Analysis,   
·  Decision Maker, Risk Taker, and Adaptable to any place or situations.       

Computer Knowledge:
· Fundamentals, DOS, Windows & MS- Word
· Financial Accounting Software (Tally & Fact)
       Hobbies:
Playing Cricket.
Languages Known:
	Language
	Speak
	Read & Write
	Understand

	English
	Y
	Y
	Y

	Bengali
	Y
	Y
	Y

	Hindi
	Y
	Y
	Y



Personal Details
Name               : Bappa Adhikary			             Email-id : bappa.itc@gmail.com
Mobile No       : 08967101125  		                           DOB        	  :  24.09.1985
Sex	            : M				                           Nationality:  Indian
Marital Status : Single				             Blood Group	  :     B+
Permanent / Current Address: 
Village+ post- Khandra.
 Dist: Burdwan.
 West Bengal, Pin: 713363.
 
I do hereby declare that the information provided above is true to best of my knowledge and belief.

Place:
Date:									Signature                                                                                         
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